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PRIMUS

We’ve been working hard this summer to increase productivity and create new avenues for
business! One common roadblock to completing sales is the customer’s ability to obtain
financing for new projects or updated sterilizers. In response to this, PRIMUS is proud to
announce a new agreement with GreatAmerica Leasing Company to provide financing and
leasing directly to our customers.

This DYK is directed at helping you to understand our new program. We want you to be
able to promote this tool as a way to help you close your sales and answer basic questions
that your customers have in regards to this program.

There are four basic options for leasing and financing, two leases and two types of
financing. See the attached sales sheet for a breakdown of these options.

Here are some questions we had about the leasing and financing program:

What may be included in a client’s financing or lease?
All financing or leasing options are made to accommodate the customer’s needs and may
include the cost of the sterilizer, shipping, installation, and maintenance.

Does the Future Funds Program (FFP) monthly payment apply to the balance of the
sterilizer?
The six month term is considered a very short term lease and will not be applied to the
balance of the sterilizer.

Is the Zero Interest Payment (ZIP) plan available to everyone?
As with all loans, availability is dependent upon credit check and the availability of
financing from the lender. The exact percentage of interest charged is dependent on the
strength of credit.

Why would a customer choose to lease rather than finance?
A lease is a fixed monthly payment, does not require a down payment, and preserves cash
and credit lines for other purposes. Although costs may inflate, the lessee continues paying
the same payment monthly. Lease terms are flexible and the lessee retains the option to buy
the equipment at the end of the term.
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Why should you promote leasing in your sales relationships?
Leasing is one way to avoid objections related to the expense. The payment becomes a
monthly part of a client’s budget, rather than a huge investment made all at one time. Your
clients are more likely to become repeat customers because leasing makes upgrading and
acquisition of additional sterilizers easier and more affordable.

Are the payment terms flexible?
Yes, clients may choose the payment terms according to their cash flow.

How does a client apply for these new financing options?
Your sales representative will assist you to help your customers apply for financing or leasing
as you approach the closing stages of your sale.

Please direct any questions or comments to the PRIMUS Sales Team!


